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1. Introduction 
 
Since the 1970s many industrial manufacturing activities have relocated from 
developed Western economies to low-wage developing countries. Simultaneously, 
a general ‘aesthetization’ of the economy has taken place (Jameson, 1991; Lash 
and Urry, 1994) so that commodities are increasingly valued according to the 
image, brand or style that they represent. In the developed economies of the world, 
these two developments have occasioned a rise to prominence of so-called cultural 
industries, which have almost invariably concentrated in large and vibrant 
metropolitan areas (Hall, 1998; Scott, 2000; Kloosterman, 2004; Currid, 2006, 
2007). These industries are involved in the creation of cultural products, the appeal 
and competitiveness of which are based more on their symbolic or aesthetic 
qualities than on their practical, utilitarian purposes (Scott, 2000; Throsby, 2001). 
The aesthetic or symbolic distinctiveness of such products therefore serves as their 
major selling point. Their production is usually skill and knowledge intensive. 
Sometimes their appeal is based in part on their association to a certain 
geographical place or geographically-bounded culture area. Both these factors 
seem to assure the difficulty of adequately reproducing cultural industries products 
in new locations and therefore make cultural industries increasingly useful for 
urban economies in high-income, high-wage postindustrial countries such as the 
Netherlands. The strength and durability of the ties between postindustrial growth 
industries, such as cultural industries, and particular cities, are in fact key to the 
prospects of high-wage countries in terms of their competitiveness in a globalizing 
economy. 
 Although cultural industries have only fairly recently been recognized as 
important or at least potentially important economic sectors, they are certainly not 
a new phenomenon. In the Netherlands, three such cultural industries, the sectors 
producing architectural, visual arts, and publishing products as market 
commodities, have long histories going back to the Dutch Golden Age of the 
seventeenth century, when Dutch products coming from these industries already 
carried a strong international appeal and became export articles. One estimate holds 
that half of all books printed in Europe during the seventeenth century came from 
the Dutch Republic, many of which were exported (Hoftijzer, 2001). Dutch 
architecture and Dutch paintings were also in strong demand abroad (Noldus, 
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2004). Then, as now, cultural industries were a largely urban phenomenon, with 
Amsterdam dominating Dutch art markets and book production (Wijnberg, 1997; 
Hoftijzer, 2001). Although the Dutch seem to have lost much of their prominence 
in these fields during the eighteenth and nineteenth centuries, the twentieth century 
has seen the Dutch return to the forefront of international architecture and visual 
arts (Kloosterman, 2005), and of (academic) publishing (Van der Weel, 2003).  
 The history of the production of architectural, visual arts and published 
products with international appeal in the Netherlands suggests that there are 
mechanisms active in that country which reproduce success in cultural industries 
over long periods of time. This thesis sets out to uncover the mechanisms that have 
produced and reproduced, in the Netherlands, producer competences in cultural 
industries over the long term, throughout the entire twentieth century. It also 
explores the particular cities in which, and the geographical scale level at which, 
these producer competences have been created and reproduced, as competitiveness-
enhancing factors may operate in individual cities rather than in the country as a 
whole. This entails exploring the linkages between international success, the 
specific places where production takes place, and the changes over time in the 
nature and significance of geographically-delimited mechanisms which produce 
and reproduce success. This thesis thus focuses on the long-term, geographical 
dynamics of cultural industries in the Netherlands. 
 
1.1. Post-industrial cities and the promise of cultural industries  
 
The transition to a post-industrial and globalizing economy during the last few 
decades of the twentieth century has had several main effects on Western cities. 
First of all, a general economic resurgence of cities seems to have taken place, with 
new service- and consumption-led activities concentrating mainly in metropolitan 
areas (Zukin, 1995; Scott, 1998). This resurgence has fueled processes of 
gentrification and a new flow of domestic as well as overseas immigrants into the 
prime urban areas of Western countries, largely reversing earlier trends of urban 
decay, rising unemployment and the flight of urban middle-classes to suburban 
areas. Secondly, new social tensions and forms of economic, social and political 
polarization have emerged. According to sociologist Saskia Sassen (1991), in 
particular ‘global cities’, the central service nodes of the globalized economy, have 
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seen their labor markets polarize to the extent that the increase in low-end unskilled 
service jobs, mostly filled by foreign immigrant groups, as well as in high-end 
positions in advanced producer services firms, has largely eliminated the 
availability and economic significance of intermediary forms of employment. This 
gradual disappearance of middle-of-the-road jobs has increased barriers to upward 
labor mobility, as entry into higher strata of the metropolitan labor force now 
requires a substantial ‘leap’ in terms of (especially) education, and the option of a 
gradual climb up the labor ladder is no longer available in many cases (Sassen, 
1991). 
 Despite the social dangers accompanying labor market polarization, 
policymakers and academics have generally aimed to stimulate post-industrial 
development in cities. One reason for this attitude has been that few alternatives 
exist for urban economies in high-wage countries, as standardized manufacturing 
activities have been increasingly off-shored. Cities that have not managed to adapt 
well to the new economic circumstances, especially former centers of 
manufacturing such as Detroit, have experienced stagnation and worse social ills 
than those associated with global cities. It is within this general political and 
economic context that countless city councils have been keen to accept as policy 
paradigms new theories of urban economic development revolving around the 
‘creative’. Richard Florida’s notion of the economic importance of attracting the 
so-called ‘creative class’ and Charles Landry’s concept of the ‘creative city’ have 
led to the formulation and implementation of generalized recipes for stimulating 
the local ‘creative economy’ of cities (Florida, 2002; Landry, 2000). These recipes 
seem to have been interpreted in many cases as a type of policy panacea (c.f. 
Martin and Sunley, 2003), although they have not proven their effectiveness in 
every urban setting (Peck, 2005; Markusen, 2006). Attempts to refine formulas for 
stimulating the urban creative economy (that has become something of an urban 
policy Holy Grail) have continued and have usually accorded a central role to 
cultural industries, fields of production that generate goods and services that derive 
their value mainly from their aesthetic and symbolic characteristics rather than 
from their use value (Scott, 2000; Kloosterman, 2004).  

Cultural industries have attracted much attention from policymakers and 
academics alike because employment in these industries has grown rapidly in 
recent decades. For this reason, they are considered (potentially) important pillars 
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of postindustrial urban economies (Kloosterman, 2004). As prime creators and 
conveyors of aesthetic and symbolic value, these industries are also valued for their 
potential positive spillover effects on other economic sectors that need to adapt 
their products to more general trends of a ‘culturalizing economy’ that places an 
increasing premium on the aesthetic appeal of goods and services, and on the 
consumer experiences products induce (Lash and Urry, 1994). Furthermore, 
cultural industries are prized for more than their economic potential. The artistic 
element of cultural industries is considered instrumental in efforts to regenerate 
decrepit inner-city neighborhoods both socially and culturally (Scott, 2007). With 
such reputed positive economic and social externalities associated with urban 
cultural industries, it is not surprising that this sector is deemed worthy of public 
investment and intervention.  

Much recent research into the geographical dynamics of cultural industries, 
however, suggests that active policy intervention aimed at stimulating competitive 
cultural production may not be sufficient to provide the preconditions that these 
industries need to flourish, especially not in cities where policymakers cannot build 
on an already well-developed and established cultural scene. Economic 
geographers such as Allen Scott and Andy Pratt have argued that cultural producers 
often depend on local ‘art worlds’ to perform competitively. Unlike Richard 
Florida, they regard ‘creativity’ as the outcome of complex social interactions 
involving many different actors engaged in related activities, rather than as an 
innate characteristic of a specific ‘class’ of individuals (Scott, 2000; Pratt, 2008a). 
  
1.2. Cultural-industries clusters  
 
Recent literature on the development and geographical distribution of high-skilled, 
high-value economic activities has gone in different directions. The global cities 
literature, inspired by world systems theories, represents a fairly deterministic 
standpoint in arguing that (due to large-scale global processes) the flows of global 
information and finance are increasingly being controlled and processed in key 
cities such as New York, London and Tokyo. Consequently, these cities dominate 
in most high-skilled services and culture-producing sectors and will continue to 
expand on their competitive advantages in these fields (Sassen, 1991). In contrast, 
another school of thought tries to identify what Abbott (2004) has termed ‘causal 
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bottlenecks’ in the processes that distribute competitiveness in high-value 
economic activities between cities, suggesting the possibility of intervening in this 
process. These ‘creative cities’ theories, popularized by American geographer 
Richard Florida, focus on the role of city amenities in attracting highly skilled and 
creative individuals, who are expected in turn to attract or create firms that spur 
local economic growth and innovation (Florida, 2002).  

A third type of reasoning reverses the argumentation of Florida and others 
that talented individuals attract or create firms. Instead, cultural cluster theorists 
such as Allen Scott and Peter Hall argue that, more often than not, it are the cities 
with already existing high concentrations of firms involved in cultural production 
that attract talented individuals seeking to pursue a career in the cultural industries 
(Scott, 2000, 2004, 2007; Hall, 1998). Sites with high concentrations of producers 
active in similar or related economic activities are known as clusters (Porter, 2000). 
Cultural-industries clusters often constitute complex specialized production 
systems of interdependent artists or designers, distributers, retailers, critics, trainers 
or teachers, specialized material suppliers and many types of industry-specific 
services underpinning competitive cultural production. Such production systems 
are usually localized as they emerge from intense interactions that often require 
actors to be in close proximity to each other. Just as in high-technology industries 
such as computer software production therefore, cultural industries producers 
agglomerate in clusters, unusual spatial concentrations of related economic activity 
(Saxenian, 1994). Hollywood (and Bollywood) film production, Broadway theater 
and Milan fashion are prime examples of the tendency of cultural industries to 
form their own industry-specific hotspots and ‘Silicon Valleys’ (Scott, 2005; 
Wenting, 2008).  
 The concentration of specialized firms, producers, artists, facilities and 
institutions, that make clusters such as Hollywood the ‘place to be’ for a specific 
cultural industry and enable competitive cultural production, has to evolve over 
time. Through collaboration as well as vigorous competition, different firms and 
institutions in a cluster provide each other with incentives for ongoing 
specialization. Moreover, they need to adapt their expertise and practices to one 
another to reap the full benefits of being located close together, or simply to keep 
up. The different actors in clusters thus collectively form ‘ecologies’ that are not 
simply created but grow and develop interdependently (Grabher, 2001). The cluster 
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model implies that cultural industries become entwined with and rooted in specific 
cities. The success of a local cultural industry therefore often depends and builds 
on the historical development of that industry in the city in question. This means 
that some cities may be better suited than others to compete in specific fields of 
cultural production by virtue of the weight of history and the local presence of 
complex, ‘organic’ networks of producers supported by ‘thick’ webs of specialized 
institutions (Amin and Thrift, 1995) that took a long time to develop and are hard 
to copy elsewhere in the short term. 
 
1.3. The evolution of local economic specializations  
 
The existence of clusters and the rootedness of cultural industries in particular 
cities reflect forms of local economic specialization in those cities. The viability 
and competitiveness of specialized clusters defy the idea that globalization and 
digitalization entail the ‘death of distance’ or produce an increasingly ‘flat’ world 
in which the differences between place-specific conditions for most productive 
activities are increasingly evened out (c.f. Cairncross, 2001; Friedman, 2005). 
Apparently, localized specialization remains useful in a globalizing economy. 
Cities in which investments have been made in the cultivation of a specialized 
multifaceted production system benefit from the capacity of local producers to 
create products that are distinctive and not easily reproduced elsewhere. 
Investments in an industry-specific specialized production system is also to some 
extent risky however, as the economic, technical, social, cultural or political 
environment in which an industry operates may change, making such investments 
obsolete and making it hard to adapt to new circumstances which may occur. Swiss 
watch producers, for example, incurred a major loss of global market share when 
they proved unable to adapt to the technological innovations which led Asian and 
American competitors to develop digital watches (Glasmeier, 2000). 
 The importance of processes of local specialization to competitiveness, as 
well as the fact that specialized regions sometimes experience difficulties in 
adapting to changing market conditions or technologies of production, implies that 
cultural-industries clusters generally evolve incrementally according to long local 
historical trajectories. Long local histories in particular forms of cultural 
production enable the slow development of expertise and the build-up of valuable 
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networks and reputations that may be required to compete successfully in these 
industries. It is therefore unclear to what extent competitive cultural production can 
be set up on a short-term basis in places where already well-established, pre-
existing ‘art worlds’ (Becker, 1982) are lacking. Some cities may simply be better 
historically-conditioned than others to compete in cultural industries, so that little 
can be done to change, instantaneously, the ‘cultural potential’ of a city. Economic 
geographical studies that employ a historical, evolutionary perspective to analyze 
specialized clusters focus on producer interactions and institutions specific to an 
industry that embed particular industries within both the social and economic fabric 
of a particular city or region.    
 
1.3.1. Localized externalities and geographical embeddedness 
Economic geographers who have embraced the concept of clusters usually explain 
strongly-skewed geographical distributions of production in high-technology 
sectors and cultural industries by referring to regional historical trajectories through 
which specific regions develop competitive advantages and expertise in a particular 
industry. Trajectories of regional industry specialization are usually entered when a 
number of innovative firms engaged in related economic activities in the region 
start to produce industry-specific positive economic externalities (so-called 
‘Marshallian externalities’ or localization economies) from which new and 
incumbent local firms benefit (e.g. Marshall, 1920 [1890]; Van der Panne, 2006). 
These externalities emerge from the activities and initial successes of entrepreneurs 
pioneering new products, production techniques or market strategies. Sometimes, 
the innovative firms become a nucleus around which a momentum for new 
economic activity is created. They generate local demand for specialized 
complementary products and services within the newly created field, and diffuse 
their self-created expertise by employing personnel and collaborating with 
suppliers (and sometimes with retailers and wholesalers). Spin-offs emerge, usually 
settling close to the parent firm, as well as specialized suppliers, adding weight to 
the industry in the region and contributing to the localized formation of a 
specialized labor pool, market and a (partly social) network of intra-industry 
relations supported by different types of new institutions. 

The new innovative firms generally choose and prefer local business 
partners due to limited resources or their restricted market knowledge as local and 
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new entrepreneurs. Local rather than extra-regional producer interaction is 
furthermore stimulated by the fact that (virtually by definition) no region yet 
possesses precisely-tailored advantages and expertise for these new activities. The 
specialized expertise and new routines required to fine-tune the innovative 
production process need to be developed in practice, through a difficult process of 
trial and error, and interactively. Intensive face-to-face interaction, and mutual trust 
and understanding, are often essential in exchanging the entrepreneurs’ new, 
unstandardized, and mostly tacit knowledge. In this way, new routines and forms 
of expertise are created within a regional framework or network of economic and 
social interaction, of traded and untraded transactions (Storper, 1997; Johnson et 
al., 2002; Storper and Venables, 2004; Bathelt et al., 2004). This interaction over 
time may produce a sort of production system of interdependent producers and 
institutions on a scale that is mostly local or regional. Shared national-level 
institutions and contexts, however, are often also essential ‘conduits’ 
(Kloosterman, 2008: 546) and preconditions for mutual understanding and shared 
practices that stimulate coordination and knowledge exchange (Gertler, 2003). 

When, after an often slow and difficult process, the co-located producers 
have developed a sufficient regional lead in their industry or niche, they 
collectively start to enjoy clear advantages over (potential) competitors in other 
places. These advantages may be summed up as follows:  
 

a)  Producers in the cluster generally incur lower transaction costs as they are 
located close to their suppliers or customers, have easy access to them, and 
are relatively familiar with them. 

b) Knowledge flows relatively easily within the cluster (either through 
interfirm cooperation, labor circulation, monitoring of local rivals, 
collective institutions, or the regional industry’s own social circuit), 
potentially enhancing the expertise of all co-located producers, and making 
them aware of new opportunities. 

c) The wide availability of specialized expertise in the cluster makes it easier to 
recombine resources and ideas, thereby increasing the likelihood of 
incremental innovations and improvements to product design and 
productive processes.  
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On the one hand, producers in the cluster thus benefit from externalities that 
enhance their competitiveness in the static sense, so that they are able on the short 
term to produce more refined goods or services than producers outside the cluster 
and to do so more efficiently. On the other, the cluster conveys dynamic 
advantages to its producers that enable them to continually improve and expand 
their product range. As such, they also have better long-term prospects than their 
extra-regional rivals as they may be expected to constantly stay a step ahead of the 
game. Such advantages provide the basis for sustained industry growth in a region 
and a dynamic long-lived cluster.  

Once a certain ‘critical mass’ is reached (and the head-start over other 
regions has passed a certain threshold), the further growth of the cluster and 
expansion of its market position becomes virtually unstoppable and (its 
reproduction) predetermined. At this point, the industry in question has become 
embedded in a region, by virtue of its local network of producers and institutions 
and a specific local ‘industrial atmosphere’ or ‘buzz’ (Marshall, 1920 [1890]; 
Gertler, 2003; Storper and Venables, 2004). Lacking access to the cluster’s ever-
strengthening externalities, producers in other places find it increasingly difficult to 
compete, until such competitors face almost insurmountable obstacles in achieving 
levels of product or service quality and productive efficiencies that are comparable 
to those of producers within the cluster. Externalities in the cluster favor firm 
creation, growth and expansion which generates further externalities. The 
advantages of clustering thus lead to constant positive feedback loops, or 
increasing returns to scale, that reinforce spatial inequalities in an industry. Such 
processes of increasing returns, in which initial specialization and success in a city 
or region leads to the sustained growth of a cluster (or clusters) has been observed 
in technology-intensive industries such as computer software production 
(Saxenian, 1994), the biotechnology industry (Casper, 2007) and automobile 
production (Boschma and Wenting, 2007), as well as in numerous cultural 
industries including film production (Scott, 2004), architectural design 
(Kloosterman, 2008; Kloosterman and Stegmeijer, 2005), the fashion industry 
(Rantisi, 2004; Wenting, 2008), the watchmaking industry (Glasmeier, 1991), 
audiovisual media (Bathelt, 2002; Van der Groep, 2010) and advertising (Grabher, 
2001; Röling, 2010, 2011). 
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1.3.2. Path dependency and the origins of clusters 
The concepts of increasing returns, agglomeration effects, externalities and 
knowledge spillovers are useful in explaining why existing cultural-industries 
clusters are reproduced and grow. But these self-reinforcing mechanisms 
presuppose an initial ‘critical mass’ of related (and innovative) economic activities 
in a region. The difficulties start when one tries to explain why such a cluster 
emerges in a specific region in the first place. The main problem is that clusters 
depend on endogenously created resources. Competitive production in cultural 
industries is based mostly on specialized forms of human skill and knowledge. 
Unlike environmental resources, the artistic and other human resources on which 
these industries depend are created in a region by the producers themselves, 
through a process of increasing specialization (Crouch and Farrell, 2004; 
Lazzeretti, 2008). Just as in high-tech industries, therefore, there are few clear a 
priori reasons why a cultural-industry cluster would emerge in one place rather 
than in another. This aggravates the problem that cluster theory in general cannot, 
by itself, account for the origins of specific clusters, as success and expertise is 
generated in clusters by earlier success and expertise.  
 The problem of explaining cluster genesis is usually circumvented through 
the use of path dependency theory. The application of the framework of path 
dependence to questions of clustering and regional economic specialization 
explicitly accepts the causal indeterminateness of initial regional conditions prior to 
cluster formation, while positing more determined causal linkages between 
successive events at later stages of regional industry development. What starts as a 
relatively open situation in which many courses of future development are possible 
and likely, ends up as a fairly predictable path after certain events have precluded 
alternative courses. Accounts of cluster formation therefore generally refer to a 
series of historical accidents or exceptional feats of individual entrepreneurship 
(the actions of free human agents) when explaining the initial triggering of cluster 
processes (i.e. the emergence of the initial critical mass of related activities) in a 
region (Saxenian, 1994; Scott, 2004; Kloosterman and Stegmeijer, 2005). Path 
dependent analyses thus leave the original process through which an industry is 
first embedded in a region untheorized, or at least accept a strict temporal 
discontinuity in the applicability of theory when analyzing the spatial dynamics of 
industry development.  
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The relationship and tension between path dependency and social scientific 
theory has been examined in other fields of study. The framework of path 
dependence has proven useful in different fields that deal with manmade structures 
and institutions, such as historical sociology (Mahoney, 2000) and comparative 
political economy (Pierson, 2000; Engelen and Grote, 2009), especially in the 
analysis of cases where enduring institutional forms or regional variations defy the 
expectations of general theory. The sociologist Mahoney (2000) has provided a 
particularly rigorous analysis of how path dependence may be marshaled to 
account for (the persistence of) outcomes that are out of line with general 
theoretical expectations.1 According to Mahoney, the untheorizability of path 
initiation is a central tenet of path dependent analyses (at least within the bounds of 
the theories used to explain the reproduction of the path). Path entry or selection is 
necessarily contingent, whereas the analysis of subsequent self-reinforcing 
sequences (increasing returns) is theory-dependent. In order to identify the 
beginning of a path, path analysts should therefore ‘ruthlessly move back in history 
to uncover a point in time when initial conditions cannot predict the outcome’ 
(Mahoney 2000: 536-537).  
 With regard to cluster emergence, such a wholesale surrender to ultimate 
indeterminateness is unacceptable to policymakers and researchers that continue to 
seek ways to assess the potential of different regions for developing successful 
knowledge-intensive clusters. Identifying sources of cluster emergence is therefore 
seen as one of the central theoretical challenges of cluster and agglomeration 
analysis (McCann and Folta, 2008).2 As a consequence, some economic 
geographers have tried to roll back this indeterminateness by examining 

                                                           
1 Path dependency analysis was originally introduced in the field of economics to explain 
how inefficient outcomes could result from, and be stabilized through, market competition 
mechanisms that supposedly optimize efficiency. According to David (1985), once a 
specific product or production standard has attained widespread acceptance by producers 
and users, the benefits of continued adherence to the inefficient format outweigh the costs 
of switching to more efficient alternatives.  
2 Richard Florida’s influential work on the ‘creative class’ has sought to identify specific 
types of urban amenities that attract creative individuals to a region as the decisive 
preconditions for the regional growth of knowledge-intensive economic activities (Florida, 
2002). His individualistic approach to creative skill and knowledge which is based on 
‘innate talent’, however, is incompatible with the social, institutional and evolutionary 
conception of production that most cluster analysts adhere to (see Scott, 2007; Pratt, 
2008b). 
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preconditions for cluster formation. In a survey of ‘new Silicon Valleys’, 
Bresnahan et al. (2001) for example have argued that ‘old economy inputs’-
traditional tools for economic development such as large and long-term 
investments in higher education and firm capabilities–are essential for regions 
hoping to increase their chances of entering the fortunate state in which the ‘new 
economy’ mechanisms of increasing returns and positive externalities assure self-
reinforcing growth. Although it rightly highlights the (continued) relevance of 
common-sense economic fundamentals, this argument leans towards the 
formulation of general policy advice, remaining largely unhelpful in determining 
the specific potential that different regions possess for developing clusters in 
particular industries.  
 Other researchers have focused on the role that historical antecedents, a 
type of regional ‘preadaptation’ to specific later forms of production (Cattani, 
2006), play in increasing the chances of a particular type of cluster emerging in a 
region. Peter Hall (1998) has suggested that initial activity in a new economic field 
may be stimulated by the prior existence of a well-developed related industry in a 
region. Similarly, an emerging Utrecht school of evolutionary economic geography 
has started to examine the spillover of routines within a region between different 
industries that share some commonalities, showing beneficial effects of ‘related 
variety’ for regional economies (Frenken and Boschma, 2007). This framework has 
also been used to show how an established industry in a region may function as a 
breeding ground for new industries that rely on partly the same skills (Boschma 
and Wenting, 2007). Such analyses of preadaptation help to identify in a post facto 
manner the potential present in specific regions for developing a lead in particular 
new industries, but remain fairly ad hoc in their identification of relatedness. It has 
not become clear what sort of established regional industry is likely, in general, to 
stimulate the formation of new clusters in new forms of economic activity, which 
types of existing expertise and resources are likely to be recycled in innovative 
ways, and under which circumstances that occurs. Furthermore, while it plausibly 
limits the bounds within which regional innovation may be expected to occur, this 
approach maintains a classic evolutionary view of emerging variation, with ‘path 
branching’ occurring through spontaneous ‘mutation’. Moments of change remain 
black boxes, and the analytical discontinuity - the strict dichotomy between 
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contingency and determinateness in describing a region’s course of development - 
is unresolved.   
 Seeking to overcome or at least ameliorate this duality, and to view 
regional economic development as a more continuous process, Martin and Sunley 
(2006) have proposed to reformulate the problem of path initiation (including the 
formation of new clusters) as a question of linking successive regional paths. The 
concept of linked successive paths (LSPs) creates conceptual space for analyses 
that overarch continuities as well as (internally or externally generated) changes in 
a regional industry’s development, and explore the relations between them as well 
as their relative significance. The LSPs approach allows the idea of regional 
preadaptation to be unpacked by drawing attention to persisting legacies and 
residuals from previously followed regional paths and their potential for being 
reapplied productively in new contexts. Redundant and slack capacities that have 
been retained within a regional production system in a ‘subdominant’ or ‘dormant’ 
state may form enduring resources that regional producers can reactivate when new 
economic opportunities present themselves (Crouch and Farrell, 2004; Martin and 
Sunley, 2006). The latency of such ‘hidden’ and ‘left-over’ resources suggests that 
potentially valuable forms of regional capital may transcend singular paths of self-
propelling growth and increased specialization. It seems to imply that regional 
economies possess a rich register of historically-layered capabilities. Only some of 
these come explicitly to the fore at different times, but all carry the potential for 
innovative reapplication. Different strands of regional development may therefore 
coexist contemporaneously, developing at different speeds. Emerging successful 
clusters can thus be seen as privileging the rapid elaboration of some forms of 
regional expertise and organization (following a specific path), while they depart 
from resource bases inherited from previous paths, and do not necessarily 
monopolize the development or reproduction of regional resources that may come 
to the fore in future paths. However, it remains unclear how and why 
‘subdominant’ or ‘dormant’ resources are retained in a region, and what processes 
account for shifts in their degree of activation.   
 
1.3.3. Lock-in, cluster decline and path ending 
In conventional accounts of cluster development, analytical discontinuities do not 
only appear where cluster emergence is concerned but also in explaining why the 
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competitiveness of some clusters eventually declines or dissipates. For if cluster 
advantages produce increasing returns that continually propel a cluster to new 
heights, then how can economic geographers account for the many ‘examples of 
areas and regions that were once the crucibles of fervent innovative activity, but 
which-for some reason or another-later lost that leadership and became innovative 
backwaters’ (Martin and Sunley, 2006: 427)?  

The explanation usually put forward for the eventual failure of mature 
clusters refers to an inherent weakness of path-dependently evolved systems, 
namely their progressive inability to diverge significantly from their selected path. 
Due to the processes of continual co-adaptation that characterize regional path 
dependence, producers in a cluster become increasingly reliant on each other, on 
the cluster’s institutions and on established forms of practice. It has been 
repeatedly argued that the same mechanisms that ease interactions and learning 
processes within clusters make clustered producers unable to radically alter their 
productive practices when changing circumstances demand such radical adaptation. 
A trade-off seemingly arises between specialization and versatility, as cluster 
externalities that convey the advantages of lowered transaction costs and increased 
expertise also tend to produce rigidities that may become detrimental to producers 
in the long-run (Bathelt, 2002; Grabher, 2005).  

Rigidities in clusters seem symptomatic of producer overembeddedness 
and of producer interactions that are based on strong social ties and shared views 
and practices. These tend to increasingly exclude interactions with outsider actors, 
impede access to external forms of knowledge and expertise, and hinder the 
adoption of new practices (Uzzi, 1997). Producers in a cluster also slowly develop 
a common identity, a common framework to interpret innovations, a common 
business ethic, and common perceptions of product quality and proper forms of 
production, resulting in a form of ‘myopia’ with regard to their industry, their 
products and their productive practices (Schot, 1998; Maskell and Malmberg, 
2007). Through the narrowing of its producers’ maneuvering room, either due to 
their increasingly constrictive webs of interdependence or due to the hegemonic 
influence of established practices on their mindset and imagination, a cluster is 
thought to arrive at the rigid state of ‘lock-in’ that path-dependent forms of 
development inevitably lead to. 
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 The lock-in thesis is elegant but by itself does not explain how clusters lose 
their competitive advantages. It leaves open the question why producers in a 
successful cluster would need to change their practices in the first place. In this 
type of explanation only externally-generated changes such as the appearance of 
new technologies or severe market shifts can reveal the weaknesses of established 
practices and turn the positive effects of cluster lock-in into a burden. This again 
represents an analytical discontinuity, as failing competitiveness cannot be 
represented as a natural result of cluster inertia, and seems to come about only 
when unpredictable ‘exogenous shocks’ suddenly make entire paths of 
development obsolete (Glasmeier, 1991; Rantisi, 2004). Just as in the case of 
Schumpeter’s (1934) innovative outsiders or ‘new men’ that initiate waves of 
‘creative destruction’ in an economy, events that negatively impact a cluster are 
generally thought to originate from outside its ranks. 
 Like the contingencies that start cluster paths, the exogenous shocks that 
end them appear as a deus ex machina in conventional analyses (Crouch and 
Farrell, 2004; Verhoef and Nijkamp, 2008). The factors that initiate and end cluster 
competitiveness remain unintegrated into the conventional path-dependent view of 
a cluster’s lifecycle (see also Chapter Three, figure 3.1), and are considered to ‘just 
happen’ every now and then. This accepted analytical discontinuity has served to 
create a discrete analytical unit that has discouraged scholarly investigation into the 
fate of regionally-organized industries beyond a single cluster lifecycle. Studies on 
what happens to clusters after they have started to fail are thus very rare 
(Zucchella, 2006). Instead, researchers have focused on identifying an ‘ideal 
balance’ in the trade-off between cluster specialization and versatility so that 
negative aspects of regional lock-in can be avoided, and clusters can develop 
perpetually. As a result, they have generally advocated a form of cluster 
organization that combines ‘strong’, embedded regional network ties, that serve to 
maintain the coherence of the cluster and its positive externalities, with ‘global 
pipelines’, unembedded and ‘weak’ network ties that provide the cluster with a 
continuous inflow of external knowledge (Bathelt et al., 2004).  

The maintenance of an active international network, next to a regional 
network, should make a cluster full-proof, with its producers immune to 
debilitating lock-in and able to adapt to exogenous shocks. The size and intensity 
of a cluster’s international network may therefore be taken as an indicator for its 
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openness and adaptability. However, because cluster analysis has so far largely 
failed to subject cases of failed clusters to empirical examination, it is unclear 
whether such openness and adaptability guarantee that clusters become immune to 
a loss of competitiveness. Perhaps there are alternatives to the myopia-model that 
explain why some successful clusters become less competitive over time. 
  
1.4. Research questions and organization of the thesis 
 
If cultural industries indeed develop primarily in clusters, strong historical 
continuity in the geographical distribution of particular types of cultural producers 
may be expected. Although the evolutionary cluster model is theoretically sound 
and empirically supported by a host of case studies (e.g. Rantisi, 2004; Van der 
Groep, 2010; Kloosterman and Stegmeijer, 2005; Kloosterman, 2008), studies that 
systematically map the long-term geographical dynamics of cultural industries 
growth are scarce (c.f. Wenting, 2008). In this thesis, the geographical dynamics of 
cultural industries and forms of geographical embeddedness in the Netherlands 
throughout the entire twentieth century are analyzed in order to assess the 
resilience of, and reasons for, the geographical embeddedness of Dutch cultural 
industries, particularly in the country’s major cities. Furthermore, this thesis 
examines the ways in which those dynamics and forms of geographical 
embeddedness relate to sustained economic competitiveness as well as 
innovativeness of cultural production in Dutch cities and the Netherlands as a 
whole. In other words, this thesis explores the applicability and stability of the 
different forms of path-dependent development of regional production systems 
described above to the geographical evolution of Dutch cultural industries. The 
following three questions will therefore be central throughout this thesis: 

 
1. How has the geographical layout of cultural industries in the Netherlands 

evolved since the nineteenth century and to what extent has this layout 
been reproduced? Specifically, are clusters historically prevalent in Dutch 
cultural industries, are they reproduced and do they tend towards self-
reinforcing growth over the long term, and are they related to city size?   

2. Do agglomeration economies and institutional factors (such as thick local 
webs of dedicated institutions) account for observed long-term 
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geographical continuity in these industries? Which institutions and 
institutional mechanisms play a role in this? 

3. To what extent is international competitiveness and innovativeness of 
Dutch cultural related to cluster size, cluster openness in terms of 
knowledge linkages, or to other forms and aspects of geographical 
embeddedness?      
 

In answering these questions, this study provides insight into the processes of long-
term cluster reproduction, cluster emergence and decline, and contributes to 
resolving the theoretical questions associated with such processes that have been 
outlined above. The historical analysis of the dynamics of Dutch cultural industries 
throughout the twentieth century is relevant in this regards due to both the 
particular time-frame studied and the particular characteristics of the Netherlands. 
The twentieth century was full of major developments which may have upset the 
course of development of cultural production systems, including the transition from 
Fordist manufacturing to post-Fordism as a dominant mode of production in 
Western economies, market changes such as the internationalization of markets, the 
emergence of mass consumption, technological changes such as digitalization, and 
geopolitical disruptions such as the two world wars.  The case of the Netherlands is 
also particularly interesting for this type of study for two reasons. The first is that 
several cultural industries have rich, centuries-long histories (in particular 
publishing and visual arts) in the Netherlands. Secondly, and more importantly, the 
Netherlands is a highly polycentric country which lacks a single, ‘natural’ 
metropolitan and cultural center, thus enabling an analysis of the effects of 
relatively small variations in market size, institutional set-ups and urban culture 
between Dutch cities on the geographical development of Dutch cultural industries. 
 The main body of the thesis covers a general overview of the historical 
development and geographical dynamic of cultural industries in the Netherlands, 
in-depth case studies of two separate Dutch cultural industries that have achieved 
major international acclaim during the twentieth century, namely academic 
publishing and architectural design, as well as a more theoretically-oriented 
analysis of the relations between supply-side sophistication in cultural industries, 
the wider cultural influence of the country of production, and the attractiveness of 
cultural product content to international audiences.  
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Chapter Two, the general overview, tracks the growth of cultural industries 
in the Netherlands since 1899 and compares the performance of the four largest 
Dutch cities in terms of concentrating employment in cultural industries, analyzing 
both the recent state of the cultural industries in the four largest cities of the 
Netherlands as well as the long-term historical dynamic of these industries in the 
Netherlands throughout the twentieth century. This way the cities are identified in 
which cultural industries have concentrated disproportionally throughout the 
twentieth century, and as such have housed enduring cultural-industries clusters. It 
examines whether these positions have remained fairly constant over the twentieth 
century, and are thus likely to be historically conditioned, or have been subject to 
major shifts, in which case the fortunes of a city’s local cultural industries may 
perhaps change or be changed fairly easily. The role of the general economic 
make-up, urban culture and specific institutions in the observed continuity and 
change is analyzed. By comparing employment in the cultural sector as a whole 
and in separate cultural industries, both synchronically (comparing different cities, 
different cultural industries, or comparing the major cities to the rest of the 
Netherlands) and over time, the following topics are explored.  

Chapters Three and Four analyze in a more in-depth way the geographical 
dynamic of and embeddedness of the Dutch academic publishing industry and 
architectural design industry. These two industries may be expected to have 
different relations to geography, as their products differ along two important 
dimensions. One of these is that the products of publishers are easily replicable and 
transportable, whereas buildings designed by architects are usually immobile. This 
implies that architects are bound in different ways to the geographical context of 
consumption than publishers are. The other dimension along which they differ, is 
that most buildings have a very important utilitarian value aside from their 
symbolic or aesthetic qualities. 

  Chapter Three focuses on a particular ‘critical juncture’ in the 
development of the Dutch academic publishing industry, namely the arrival of 
German publishers and academics fleeing Nazi Germany in the 1930s and 
representing a major influx of foreign expertise, and analyzes to what extent the 
ways this expertise was absorbed, used and assimilated by publishers in 
Amsterdam was conditioned by the trajectory that the Amsterdam publishing 
industry had followed since the nineteenth century. 
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Table 1.1. Matrix of comparisons in this study 
Scale Cultural sector  Cultural industries 
Comparison Diachronic  Synchronic  Diachronic  Synchronic 
Country Important 

periods  
 - Rise/fall (sunset, 

sunrise), 
succession  

Relative 
prominence 

Four largest 
cities vs. rest 
of country 

- Changing 
importance of 
market size, 
scope and 
diversity  
- Impact of 
policy 

Urbanity and 
exclusivity (or 
market reach) of 
cultural 
production 

Changing 
importance of 
market size, 
scope and 
diversity 

Dependence on 
metropolitan 
production 
environment 

Specific   
cities 

Reproduction of 
local cultural 
(creative) 
atmosphere 

Cultural 
‘suitability’ and 
attractiveness of 
specific cities 

Importance of 
agglomeration, 
increasing 
returns and ‘pre-
adaptation’ 

Autonomy of 
industry-specific 
clusters 
(city 
specialization, 
division of 
labor) 

 
 Chapter Four offers an analysis of the formation and long-term evolution 
of locally-specific selection environments related to the architectural design 
industry in the three largest cities of the Netherlands, and examines their 
connection to the rise of internationally-acclaimed Dutch architecture in the 
twentieth century. A longitudinal geographical analysis of anonymous employment 
data, and of data on hundreds of influential Dutch architects, is combined with a 
spatial-historical account of the institutions and styles that have characterized and 
shaped the Dutch architectural field since 1800.  
 The penultimate chapter, Chapter Five, argues that cultural products are 
positioned at the nexus of the interpretive frameworks of producer and consumers. 
In this chapter, the focus is more on the demand side of cultural industries and its 
impact on global cultural product flows.  As such, demand-side mechanisms are 
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traced back to the geography of cultural production, to illuminate the development 
of clusters from another angle. Here, cultural flows are partly reconceptualized as 
producer-consumer communication based on shared conventions, incorporating 
consumer affinities, knowledge and acculturation into analyses of the international 
competitiveness of cultural-industries clusters. This chapter places the competitive 
position of Dutch cultural producers on global markets in the context of long-term 
processes of cultural globalization, and inequalities between countries in terms of 
cultural influence. It thus flows out of the analyses in the earlier chapters, relates 
directly to some of the findings on Dutch cultural industries, and further analyzes 
the Amsterdam publishing industry in particular. Nevertheless, as global flows of 
cultural products are at the heart of the discussions in this chapter, many non-Dutch 
examples of cultural production and consumption are presented as well.  

Finally, in the conclusion, the main findings are summarized, and a 
reflection on the approach and theories used is explicated. Also in this concluding 
chapter, some policy implications and suggestions for further research are offered. 
Because some of the chapters in this thesis have been accepted or submitted for 
separate publication, or are also intended for that purpose, each chapter has 
theoretical introductions which may overlap somewhat with those in the other 
chapters.   
 
 

 

 

 

 




